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Editor
Notes

WELCOME TO
INVESTING
WITH DINO AGUILAR

This edition explores how
timing, not price, defines

opportunity in real estate.

Through entry positioning,
event-driven capital, and
shifting demand dynamics, we
examine how global attention,
including the FIFA World Cup
2026, amplifies markets already

in motion.
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Most  investors  believe they  miss
opportunities because of price.

In reality, they miss them because of timing.

Not market timing.

Entry timing.
There is a difference.

Markets do not reward those who wait for
clarity. They reward those who position

before clarity becomes consensus.

By the time an opportunity feels obvious, it is
no longer strategic. It has already been
distributed.

This becomes more evident in moments of

global attention.

Events and external -catalysts amplify
markets, but they rarely define them. The
real positioning happens before visibility

expands, not after it.

Miami is entering one of those moments.

This edition focuses on the entry window:
the point where timing matters more than
certainty, and where the cost of waiting is

not immediate, but cumulative.

Because in real estate, outcomes are not
defined at the peak of attention.

They are defined at the point of entry.

‘w“  — Dino Aguilar, Global Real Estate Advisor

and Florida Wealth Creator
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The Entry Window
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Timing as a strategic advantage
In real estate, opportunity is rarely defined by
price alone.

It is defined by when capital enters.

The concept of the entry window refers to the
period where positioning offers the highest
strategic advantage, before demand becomes
obvious, before pricing fully adjusts, and before
competition intensifies.

This window is not always visible.

It requires interpretation.

Markets begin to move quietly. Capital starts to
position. Infrastructure develops. Demand aligns.
By the time these signals become clear to the
majority, the most favorable positions have
already been taken.
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Because once a market is validated, it is no

longer early.

It is established.

And established markets reward participation,
not positioning.

Understanding the entry window means
recognizing that timing is not about predicting
peaks or bottoms.

It is about identifying alignment.

When capital, demand, and structure begin to
converge, the opportunity is not at its peak — it
is at its origin.

And that is where advantage is created.
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The lllusion of Timing

Why waiting feels safe, but isn’t

Waiting feels rational.

It creates the perception of control: the idea that
with enough information, the right moment will
become obvious.

But in real estate, clarity rarely comes early. It
comes after positioning has already taken place.

Markets do not pause while investors evaluate
them. They move.

Capital reallocates. Demand builds. Prices adjust.
And by the time conditions feel safe, the most
strategic opportunities have already been
absorbed.

This is the illusion of timing.

The belief that better decisions are made with
more confirmation.

In reality, confirmation reduces uncertainty, but
it also reduces advantage.

Because what feels like safety is often just
delayed entry.

And delayed entry carries a cost.

Not always immediate. But always cumulative.
The gap between early positioning and late
participation is rarely visible at first.

Over time, it becomes structural.

In markets shaped by anticipation, the advantage
does not belong to those who wait.

It belongs to those who recognize alignment

before it becomes obvious.
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Event-Driven Capital
The FIFA World Cup

2026 effect

Global events do not create opportunity.

They accelerate it.

The FIFA World Cup 2026 will place Miami at the
center of global attention — increasing visibility,
tourism, and short-term demand. But the true
impact is not measured during the event.

It is measured before it.

Capital begins to position in anticipation. Assets
are acquired, locations are secured, and pricing

starts to adjust long before the first match is

played.
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By the time the event arrives, most of the
strategic positioning has already taken place.
What appears as a surge in activity is often just
the visible phase of decisions made much earlier,
when uncertainty was still present and
conviction was required.

This is the nature of event-driven markets.

They reward anticipation, not reaction.

Because by the time demand becomes obvious, it
is no longer being created, it is being absorbed.
For investors, the question is not whether the
World Cup will impact Miami.

It is whether they are positioned before that

impact becomes visible.

Because once visibility expands, so does
competition.
And as competition increases, flexibility
decreases.

What was once an entry window becomes a
pricing environment.

In that transition, advantage quietly disappears.
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Miami as a Global Stage
The FIFA World Cup 2026 effect

Miami is not only a destination.

It is a global stage.

And in 2026, that stage expands.

The FIFA World Cup will bring unprecedented
international attention to the city — increasing
tourism, media exposure, and short-term demand
across hospitality and real estate.

But the real impact does not happen during the
event.

It happens before it.

Capital does not wait for the opening match.

It positions in anticipation.

Developments accelerate.

Infrastructure aligns.

Demand begins to concentrate in specific

C ~ T - locations.

By the time the world arrives, the most strategic
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For investors, this distinction is critical. And when competition increases, flexibility
The opportunity is not simply in owning disappears.

property in a city that will host a global event. What was once an entry window becomes a
It is in understanding where capital is positioning pricing environment.

before visibility expands. And in that transition, advantage quietly
Because when visibility increases, so does disappears.

competition.
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AGUILAR’S
STRATEGICLENS

Reading Miami beyond the
headline

Miami should not be read as a single real estate
market.

It should be read as a series of capital layers.
Across Florida, the market is no longer moving
with the same force everywhere. Some areas are
still absorbing excess inventory. Others are
showing early signs of stabilization. And in select
luxury and cash-heavy markets, demand
continues to behave differently from the broader
housing cycle.

That distinction matters.

Miami is not insulated from affordability
pressure, insurance costs, or buyer caution. But
it is also not driven by the same buyer profile as
the average Florida market.

Cash buyers remain active.

International capital remains present.

Luxury demand continues to compress the best-
positioned inventory.

This is why strategy matters more than general

market opinion.

A weak headline does not mean a
weak asset.

A strong headline does not mean a
good entry.

09 INVESTING & LEGACY

The real question is where capital is still moving

with conviction.

Ahead of the FIFA World Cup 2026, Miami’s
visibility will increase. But visibility alone does
not create value. It exposes the difference
between assets that were already structurally
positioned and assets that were only carried by
market momentum.

For investors, the opportunity is not in chasing
Miami as a brand.

It is in identifying the submarkets, buildings, and
units where demand, liquidity, and scarcity are
aligned before attention becomes fully priced in.
That is the lens.

Not optimism.

Not fear.

Positioning.

2026



ACTION.

“Most people don’t miss opportunities
because they didn’t see them.

They miss them because they waited.

In real estate, there’s always a moment where
something makes sense...

but doesn’t feel 100% certain. And that’s
usually where people pause. They wait for
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more confirmation, more clarity, a better
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But that moment rarely comes early.

By the time it feels obvious, the best options - "__:
are already gone, and what’s left is still good, EIL-E--:.:_ m
just not the same. e
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Taking action isn’t about being reckless.

il

It’s about recognizing when something is good

enough to move on, even if it’s not perfect.
Because in this market, timing doesn’t reward

perfection.
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It rewards people who are willing to step in

o

before everyone else feels comfortable doing
it.”
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The decision to move before the

market makes the decision for you.
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Midtown Park

Midtown Park and the shift toward lifestyle-
driven assets

Midtown Park is not positioned as a traditional
residential product.

It is positioned as an environment.

A $2 billion mixed-use ecosystem located
District,

Midtown, three of the most active cultural and

between Design Wynwood, and
commercial corridors in Miami.

That positioning matters more than the building
itself.

Because in the current cycle, demand is no
longer driven solely by location.

It is driven by experience.

Projects like Midtown Park are designed to
respond to that shift.

Over 40,000 square feet of curated amenities,
wellness spaces, social environments, and
lifestyle-driven services, are not just features.
They are part of the asset’s economic strategy.
They extend time spent within the property.
They increase rental desirability.

They align with short-term and hybrid living
patterns.

INVESTING & LEGACY

AGUILAR’S PROPERTY
SELECTION

This is not a property designed for a single use.
It is designed to adapt to how demand
behaves.

The ability to operate as a primary residence, a
short-term asset, or a hybrid use case introduces
optionality.

And optionality, in a market like Miami, is where
value compounds.

Especially ahead of a global catalyst like the FIFA
World Cup 2026.

Because when demand increases, it does not
distribute evenly.

It concentrates in locations that already combine:
visibility, access, and lifestyle density.

Midtown Park is structured around that

convergence.
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Frida Kahlo Residences
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Frida Kahlo Wynwood Residences

Frida Kahlo Wynwood Residences is not a
conventional residential project.

It is a branded cultural asset positioned in one of
Miami’s most expressive urban districts.

Located in the cultural core of Wynwood, the
project brings together design, art, wellness,
flexible
potential within a fully finished and furnished

ownership, and short-term rental
residential product.

That combination matters.

Because today’s Miami buyer is not only looking
for square footage.

They are looking for optionality.

Frida Kahlo Residences offers that optionality
through a model designed for modern use:
personal stays, rental income, remote work,
wellness, and cultural connection.

The project includes 244 fully finished and
furnished luxury residences, short-term rental
deeded office

residences, smart building technology, curated

flexibility, suites for select
custom art installations, and access to a Baker
Health concierge medical care membership.

This is where the asset becomes more than a

place to stay.
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AGUILAR’S PROPERTY
SELECTION - NEW AND
EXCLUSIVE

Frida Kahlo Residences is not just a residence.
It is a flexible ownership model built around

culture, wellness, and demand.

It becomes a platform.
A residence that can adapt to different moments
in the owner’s life and different phases of the
market.

Wynwood reinforces that strategy.

With more than 200 murals, over 100 restaurants
and bars, galleries, boutiques, cafés, and
proximity to Design District, Midtown, Downtown
Brickell, Beach,

International Airport, the neighborhood gives the

Miami, Miami and Miami
project a strong lifestyle and demand foundation.
That is the point.

This selection is not about buying into a theme.

It is about owning a flexible asset inside a district
where culture, tourism, lifestyle, and capital

continue to converge.




S DINOAGUILAR
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